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Over the years, Black Tie Moving has buiit a =
reputation for excellence within the industry \
by providing exceptional moving services to

customers in cities across the United States.
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& Proven track record & reputation

KATELYN STEPHA.HIE
ESCUE FIELDS

LOAN OFFICER LOAN GFFICER
515-294-1840 615-243-6555

MIG Brentwood

913 Conference Drive, Suite 102
Goodlettsville, TN 37072

WHY BLACK TIE? AGENT ADVANTAGE

PROFESSIONAL TEAM A PROGRAM FOR REALTORS
Our movers are background
checkeﬁ l::]nd clean cut, fprcvidin?
you with the utmost professionalism
while in your home. @ SlGN U P
LICENSED & INSURED
@ We are licensed and insured to @ REFER CLIENTS v
cover any accidents that may
happen during your move.
() EARN MONEY! 1NV

DARIN STACY ROB 750 Old Hickory Boulevard #2, Suite 130
ANDERSON  FLYNN SMITH  REYNOLDS Brentwood, TN 37027

BRANCH MANAGER SR LOANOFRICER SR LOAN OFFICER LEWN OFFICR
615-347-2543 731-394-7312 615-714-5699 615-491-3683
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about their experience on ¥ (‘ I ow
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many celebrities and rock stars www.blacktiemoving .com/VIP
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Regions Mortgage can help minimize the stress of the home building process. That s why we provide an array
of Construction to Permanent programs that offer the convenience of a one-time closing and the assistance of
an experienced professional during the construction lending process. It’s fast, easy, and lets you focus on more
important things, like which light fixtures to install.

e One-time close without second set of closing costs

® 90% Loan to Value available on loan amounts up to $1 million
e Loan amounts up to $2 million

Option of Fixed-Rate or Adjustable-Rate Mortgages

Primary residences and second homes

Interest paid on funds as they are drawn during construction
Interest rate is locked before construction begins

Build on your lot and finance the cost of construction

No prepayment penalty
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Mortgage Loan Officer

6700 Carothers Pkwy

Franklin, TN 37067

p - 615.309.7359

€-615.516.9146

kevin.little@regions.com
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-
-

E 40 Coach’s Corner
i ‘F ) 44 Middle TN Top 300 Standings
. - § % .
— - R — 52 Davidson Top 10 R
2 E \ 56 Maury Top 100 Follow us for helpful tips E G I O N S

m_ — 60 Williamson Top 100 and information. MORTGAGE

Jamie Darcee
2 Hawkins Casey 30 Aston

© 2023 Regions Bank. Member FDIC. NMLS# 174490. All loans subject to qualification, required documentation and credit approval. Certain exclusions may apply. Loan terms and availability subject to change. The Annual Percentage
Rate on all adjustable rate mortgages is subject to change after consummation period. Regions and the Regions logo are registered trademarks of Regions Bank. The LifeGreen color is a trademark of Regions Bank. (04/19)

LRSI
. . . } . ) , LENDER
If you are interested in nominating people for certain stories, please email us at: matt@realproducersbrp.com

4 . March 2025



Meet
The

Team

6 - March 2025

Matt Poliseno Steve Campos Megan Menke
Owner Publisher Assistant Publisher

Have an Idea?

REALTOR®?

Get Nominated
Business?
Advertise with us.

Jodi Perry Adam Sanner
Community Manager Photographer

Publisher’s Note

On behalf of myself and the entire strategies for attracting, nurturing, and
organization, I want to thank you for converting leads.
your continued support of Nashville
Real Producers. As we continue to grow, we’d love

your input on potential partners and
We’ve had a great year of learning, nominations for REALTORS® to feature
collaboration, and networking, and in the magazine.
we’re excited to keep that going.
Most recently, we held our Nashville Thank you for being part of Nashville
Masterclass on February 11th: Real Producers. We appreciate you.

Real Estate Lead Generation and
Conversion, where Tiffany Fykes, Andy Best regards,
Hunt, and Aaron Joyce shared practical Steve Campos

necessarily reflect the views of The N2 Company d/b/a Real Producers but remain solely those of the
author(s). The paid advertisements contained within the Real Producers magazine are not endorsed
or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not

2024 By The Numbers

Here’s What The Middle Tn Top 500 Agents Sold...

21,000 14.5 BILLION

Total Transactions Sales Volume

$29
Million
Average Average

Sales Volume Transactions
Per Agent

Per Agent

Our dedicated team of local Middle Tennessee roofers will treat your home

Q M E R ,t. _Iike‘theirome;JWe'II even call your insurance adjuster to save you the hassle!
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chlp 0 Roof Inspections | Roof Replacement

chip@omerroofing.com Storm Damage Repair | Roof Repair & Maintenance
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BUILDER

AR Homes

Chad Hornick Whitney Spears
(615) 424-1130

www.arhomes.com/builder/ernst-group-lic/

Epcon Communities
Kayla Bates
(615) 339-8334

EVENT VENUE
The Bedford

Jillian Takeuchi
(408) 345-3915

The Saint Elle
Leigh Watson
(323) 632-6813

HOME INSPECTION

House Call Nashville Home Inspection

Jasmin Kilgore
(931) 259-5546

Magnolia Home Inspection
Benjamin Hammond
(615) 946-5407

Nxt Gen Inspectors
Jordan Weidle
(931) 637-0064

Perimeter Roofing
(678) 948-7663

HOME PREPARATION SERVICES
HOMEstretch

Maura Feaheny

(312) 399-3442

HOME WARRANTY
Achosa Home Warranty
Emily Daniel

(615) 806-3456

MORTGAGE / LENDER

Renasant Bank
(404) 831-3059
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LOCAL AND LONG-DISTANCE

MORTGAGE LENDING
Cadence Bank

TJ Dyer

(615) 540-5884

CMG Financial- Lucero Rose
Lucero Rose

(615) 728-8800

CrossCountry Mortgage
Anna Cook
(615) 504-4792

CrossCountry Mortgage
Jared Prichard
(615) 339-6180

First Bank Mortgage
Brandon Burks
(615) 767-1030

Mortgage Investors Group
Mike Means
(615) 559-9223

PNC Bank
Jeremy Colonna
(562) 682-5606

Regions Mortgage
Kevin Little
(615) 309-7365

Steadfast Mortgage
Chase Brannon
(615) 939-2953

MOVING COMPANY
6th Man Movers
Jacob Greer

(901) 825-0504

Black Tie Moving Nashville/Murfreesboro

Cody Black
(901) 574-8070

Move On
Bryce Adkins
(615) 727-8300

True Friends Moving Company
Chris Knowles
(855) 668-3615

Moving * Packing
Storage °* Labor

615-988-9190

Fully Licensed and Insured - Lic# 169789

PATIO ENCLOSURES/
SHADING STRUCTURES
Nashville Enclosures
Brian Watters

(630) 303-1666

PROFESSIONAL ORGANIZING SERVICES
A Fresh Space

Nathaniel Corn aning company \ \ \ \ \

(443) 904-6743 Because when it's time to move,
True Friends are always there for you

REAL ESTATE PHOTOGRAPHY
Nashville Real Photos
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Perimeter Roofing ; ﬂ 7 Favorite
(678) 948-7663 ! i '

5 True Fﬂend@ True Frie Moving

ROOFING
Austermiller Roofing Mﬂ";’iﬂg Company Moving Cumpaﬂf Company
Penny Austermiller N f,_
(615) 553-2041 . e e b= Y | e R A\ /7>
Omer Roofing T 1-8 MOVE-615 . 6 : : 3 - ; 155 : = - g ::[

Chip Omer — S 1 = - — BEST OF
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Perimeter Roofing

(678) 948-7663

TITLE & ESCROW r ~
Foundation Title & Escrow - _:_

oyt e | rating
Free M
(615) 426-2887 ‘0 r ®
-
Mid-State Title & Escrow Sﬂess * Free Padding & Shrink-wrapping Ie’lds P
Yvette Meldrum o ° . )
* Free No-Obligation Estimates

(615) 790-3156

Providence Title * Free Disassembly { Reassembly of Furniture
(o16) 4233067 * Free Disconnection & Reconnection of Appliances
Toda Tressier * Flat Hourly Rates - No Surprises

(615) 330-6634

* Clean Fully Equipped Moving Trucks
* Friendly, Uniformed & Trained Employees

www.truefriendsmovingcompany.com




MAKE YOUR

NEXT MOVE
A WIN!

Sales Team Roster

Eric Concklin
Leader
&
Project Manager

The Sales Team at
6th Man has decades
of combined
experience. You can
count on them to get
your move off to a

s
N,

Greg Rood
Business Development
&

Lead Surveyor

smooth startl!

Y

DV

Eric@6thmanmovers.com
Greg@obthmanmovers.com
Book@bthmanmovers.com

615.830.1313

www.6thManMovers.com

Serving Nashville, Tennessee and surrounding areas.
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Keegan Flanigan

Move Coordinator

Surveyor

S

Integrity

We always act with
professionalism and

deliver on our promise

to execute an on-time

and well orchestrated
move.

Hustle

We strive to work hard
and efficiently to make
moving a success, so
you don’t have to. If
you're relaxed, we've
done our jobl!

P, a4

Alex Myers

Move Coordinator

&
Surveyor

w

Honesty

Our company revolves
around doing business
the right way and
promise to always be
open and transparent.




HOLLINGSWORTH

Real Estate with W?fmf

Anna Hollingsworth’s Approach to Building
A Lasting Business Inspired by Personal Connection

Hailing from a small town in
Northeast Alabama, an hour outside
of Birmingham, Anna Hollingsworth’s
early years were shaped by the
simplicity and close-knit community
of her small town. In addition to her
supportive community, Anna was
inspired by watching her Family
members run their own relationship-
based businesses.

“My Grandfather was in real estate for
over 40 years, and my Dad has been in
the life insurance business for almost 40
years, Anna said. “I watched how they
treated people at the office, at church, at

sporting events, and at the grocery store.

Who they were at the office is who they
were 100 percent of the time. They were
engaged citizens who invested in the

lives of others because they genuinely
cared. People chose to do business with
them because they trusted them first as
friends and then as advisors.”

But Anna didn’t follow in her
grandfather’s footsteps right away. After
earning a degree in public relations and
public affairs, Anna’s career began in the
demanding world of politics. Right out
of college she worked for a high-profile
political figure in Tennessee — a role
that required navigating multiple time
zones, tight deadlines, and high-stakes
communication. Though she gained
invaluable experience in navigating
crisis communications in a fast-

paced environment, Anna eventually
recognized that politics wasn’t her long-
term calling and decided to pivot.
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When her husband’s connection to
Mark Deutschmann, founder of Village
Real Estate and Core Development,
presented an opportunity to interview
for a role in their content and marketing
department, Anna decided to take the
interview. She got the job and quickly
made the leap into a role and industry
that she knew little about at the time.
However, little did she know, that this
step would soon inspire the biggest
entrepreneurial shift of her life. For two
years, she excelled in content marketing
for Village, helping its agents succeed
by elevating their own personal brands
and curating brands for developments
like 1260 Martin, Alloy, and CityLights.
“I thought, ‘If 'm doing this successfully
for other agents, I could do this for
myself and on my own terms,” Anna
recalls. That realization led her to make
a risky move — resign from her full-time
marketing position and take 6 months
off to work toward getting her license —
right after the birth of her first child.

Anna credits her early mentors,
including Wesley Harvey and Kristy
Hairston, with giving her the tools to
thrive in real estate. “I asked questions
and stayed curious,” she shares.

Nashville Real Producers - 13



Starting just a year before the COVID-19
pandemic, Anna faced a steep learning
curve, but her determination and
network helped her overcome those
challenges. “It took about eight months
to get my business running, but Ilearned
that instead of dwelling on my lack of
business I would focus my time and
energy on building new relationships.

I asked other seasoned agents to lunch,
connected with mortgage brokers over
coffee, and dropped in at title offices
simply to introduce myself.”

“Resilience,” Anna notes, is a quality
that serves REALTORS® best. “People
will disappoint you in this business,
but you can’t let that slow you down.
There’s really no time for it if you want
to remain consistent. There are so
many other opportunities out there.”
she explains.

Photo By: Sam Phen

In this market, experience matters.

It's about finding creative solutions and having someone who truly has your best interests at heart.

Much like her dad and Grandad
emulated, Anna’s approach to real
estate is deeply personal, going far
beyond transactions. She customizes
each experience, from curating closing
gifts that reflect her clients’ unique
interests to creating meaningful
moments—like hosting dinner parties
at her home and unique experiences
around town, like creek dinners.

Anna’s dedication to her clients is
reflected in her consistent track record.
With 95 percent of her business coming
from repeat and referral clients, she
emphasizes the importance of trust and
connections. She describes her service as
“concierge-level,” and prioritizes getting
to know her clients through one-on-one
meetings. “In this market, experience
matters. It’s about finding creative
solutions and having someone who truly
has your best interests at heart.”

Her move to Compass was a strategic
decision. After a successful tenure at

14 - March 2025

PARKS, Anna was drawn to Compass’s
business-forward approach and
Nationwide presence. “I love that I can
pop into Compass offices when I travel,”
she says. The transition also brought
her full circle with mentors like Kristy
Hairston, who inspired her early on in
her career.

Beyond her professional life, Anna
cherishes time with her husband,

Eric and two boys — John Owen and
Charlie. She loves traveling to Beaver
Creek, Colorado, where she and her
husband were married. “There’s
something magical and peaceful about
sitting by the fireplace in the snow. I'm
a snow bunny.” she shares. Switzerland
is another favorite destination,
reflecting her love for both adventure
and cozy retreats.

As Anna looks back on her journey,

she offers valuable advice for anyone
searching for the right agent: “Ask
yourself, ‘What did I like or dislike about

my past experiences with an agent?’

A REALTOR® should go the extra mile
and genuinely care about not only your
immediate goals but also your goals 10
years down the road. Finding the right
real estate advisor should be a lifelong
commitment of mutual trust and
understanding.” With a blend of expert
negotiation skills and a personal touch,
Anna is an agent who not only achieves
results but also builds meaningful,
lasting relationships.

She equates her success to her
relationships, a positive mindset,
fantastic mentors, and the trust others
have placed in her. “I want my clients to
feel like they’re family and know they
always have a seat at my table.”

Photo By: Sam Phen
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CHASE BRANNON
(615) 939-2953

chase@steadfastmortgage.com

STEADFAST

MORTGAGE
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SAVE THE DATE
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Help your clients transform their outdoor spaces into versatile
retreats theyll love year-round with a custom outdoor living _
space! NI P
Mashville Enclosures specializes In fixed & retractable screen AL e e s
SE PTEMBER 29 & 30’ 2025 syatams, i g onh mnﬂng. and ;ﬁ;;'l;.:;l’ﬁl;:; TODAY TO GET STARTED
LOEWS ARLINGTON HOTEL & CONVENTION CENTER i s uose maromenn  ER
Whether it's shielding against rain, controlling sunlight, or adding m : Em

warmth on cooler days, we create spaces that invite more time 2 SCAN HERE FOR A
1 FREE ESTIMATE & NASHWVILLE

outdoors. . ¢ PRODUCT DETAILS EMCLOBUNES

Join real estate leaders and the top 5% of agents from across the country for a two-day experience

packed with / , and

designed to help you succeed in the ever-evolving real estate market.

J.»

Oscar-nominated for “Molly’s Game,” New York Times bestselling Creator of Real Producers, ,_Ieremy Colonna 562.682.5606
the movie tells Bloom’s journey author of "Take the Stairs" host of Real Producers Podcast Private M ortgage Loan Officer jEI'E mya-::amnna@ pnc.com

from US skier to waitress to :
high- sl R as 127 8 NMLS #1244850 pncmortgage.com/jeremycolonna

o
Acdditional restrictions may apply "'ﬁ:,-;
PNCisaregistered service mark of The PNC Financial Services Group , Inc. [*PNC] All loans made by PNC Bank National
Association, a subsidiary of PNC, and are subject to credit approval and property appraisal,

Copyright 2022 PNC Financial Services Group, Inc. All rights reserved. PNC Bank, National Association

SPONSORSHIP OPPORTUNITIES AVAILABLE
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TH E Kelly Rose Harrell grew up
in Morristown, a small town

POWE R OF nestled in the valley of the

Smoky and Appalachian

MEANI NGF U L Mountains in Northeast

Tennessee. Her upbringing

CONNECTIONS in a close-knit community

taught her the value of hard

work and working together.
As the youngest of four daughters in a
family of educators, she learned early on
the importance of education and drive.
“In school, we were expected to step up
and get things done ourselves. Whether
it was decorating for prom or organizing
events, it taught me the grit and work
ethic I still rely on today,” Kelly shares.

Her childhood experiences continue

to shape her career. Many high school
friends still send her referrals when
someone relocates to Middle Tennessee.
One former teammate and fellow agent
in Knoxville has even become a trusted
referral partner. Kelly’s connection

to her roots exemplifies her ability to
nurture relationships over time.

After graduating from Tennessee Tech
in Cookeville with a degree in interior
design and a minor in art, Kelly began

her career at an interior design firm.
She later moved to Asheville, North
Carolina, where she worked for a
commercial design firm. However, her
passion for real estate began to take
shape after she relocated to Nashville in
2003. While house hunting for her own
home, she viewed over 30 properties in
one weekend. That experience sparked
her interest in becoming a REALTOR®
and brought confidence that she would
be a great agent. “I got my license in
2004, and it was an exciting, fast-paced
time. The Nashville area was booming,
especially areas like Spring Hill, East
Nashville, and Murfreesboro. There
was so much to learn, but I loved the
challenge,” she says.

Kelly’s early years in real estate were
marked by growth and balance. By 2008,
she found herself negotiating a real
estate deal just moments before giving
birth. “We finalized the contract, and

45 minutes later, I had my baby,” Kelly
recalls. The years that followed were
slower due to market changes and her
focus on raising her four children. She
shifted to referral work during that time,
allowing her to maintain her career
while prioritizing her family.

Nashville Real Producers - 19
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| REALIZED
| NEEDED TO
HAVE MORE OF
A BALANCE FOR
MY FAMILY.”

Her return to full-time
real estate brought new
lessons. The market
had picked up and Kelly
jumped right back into
the grind of real estate.
Her competitive nature
and desire to see her
clients succeed have
been key to her success.
“I want my clients to
win, whether it’s getting
the house or top dollar
for their property.”
However, Kelly learned
the importance of
drawing boundaries to
protect her work-life

balance. “There aren’t any days off

in Real Estate, and I used to be on the
phone working all hours of the night.
I realized I needed to have more of a
balance for my family,” she explains.

20 - March 2025

Kelly joined Compass in 2019, drawn by
the brokerage’s commitment to education
and community. “The panels, classes, and
collaborative environment at Compass are
invaluable. It’s a space where agents share
knowledge and learn from one another,”
she says. Under the leadership of her team
lead Bruce Jones and broker Kristy King,
Kelly continues to grow her business,
which thrives on relationships and
referrals. She doesn’t buy leads; instead,
she focuses on genuine connections.
“When you care for people and get to
know them, everything falls into place,”
she believes.

Community involvement remains
central to Kelly’s life. From serving

on PTO for 11 years, including event
planning and VP roles to supporting her
children’s sports and activities, she stays
active in the lives of those around her.
Inspired by her late father’s dedication
to mission work, she organized a family-
oriented trip to rural Montana to honor
his legacy. “He taught me to always

look for ways to help others. That’s
something I try to carry into my work
every day,” she reflects.

For Kelly, real estate is more than
transactions; it’s about connection

and trust. She recalls advising a client
against selling their home because

it wasn’t the right decision for their
situation. “It’s not just about making

a sale. It’s about doing what’s best for
your clients and showing them that
you're loyal and trustworthy,” she says.
“Because they trust me, I know that they
will hire me when the right time comes.”

Looking ahead, Kelly is optimistic about
the future. Despite the challenges of the
past year for most agents, Kelly had her
highest number of sales to date. She
embraces her role as a problem-solver
and finds joy in helping her clients
navigate the ever-changing market.
“Everyone wants to be heard, and as

|
- -

an agent, you wear a lot of hats—
counselor, advocate, strategist. If you
can do that well, people will trust you.”

Kelly’s journey exemplifies the power
of relationships and meaningful
connections. Her philosophy is simple
yet impactful: “People remember how
you make them feel. If you invest in
others, they’ll invest in you.” Through
her commitment to her clients and
her community, Kelly continues to
make a lasting impact in Middle
Tennessee real estate.

Todd A. Tressler, Il, Founder, CEO & Attorney

TRESSLER

&ASSOCIATES

(615) 444-2345

closings@tresslerassociates.com

tresslerassocaites.com
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ELLE

SAINT

Experience the Elegance

Located in Wedgewood Houstan, hwo miles from Broadway,
Saint Elle boasts 8,000 sq. ft. of open vanue space. The histaric
bow truss architecture and modern amenities make this LARGE
vienue the parfect location lor any type of event. Well- appeointed

private suites, elevated beverage service and on-site parking

give your quasts an unforgettable experiance.

1420 3rd fwe South
thesaintelle.com | Bthesainteile

the CORDELLE

A DDWNTOWN NASHVILLE EVENT SPRCE

PRUTECTING
HOME BUYERS,

PREPARING FOR
SUCCESSFUL HOME
OWNERSHIP™

Experience the Beauty

The Cordelle iz located in Downtown Nashville, less than
ane mile from Broadway and Music City Center. This
award-winning venue |3 one of the |ast remaining
Victarian homes in the area preserying the l'.lry‘.‘. hll'.Tl'.'il [
charm, The space s known for its' expansive private

garden and dramatic vaulted ceilings.

45 Lincsley Avenue

OUR SERVICE ! |
a @ 5 e

HOME BUILDER WARRANTY CONDO NEW CONSTRUCTION MULTI-FAMILY AND
INSPECTION INSPECTION INSPECTION INSPECTION COMMERICAL INSPECTION

thecordelle.com | @thecordelle

Cslelle

CLIENT TESTIMONIAL ' _ N x< Expericice the Horpitality

stelle is an Event Space focused on hospitality and located

ane mile from Downtown in East Nashville. Thiz architectura

EE veve purchased three homes and Magnolia is by AT ] : | '. : gem combines Victorian elegance with tha charm of a histaric
far the best home inspection team we've ever worked 2 Aghia . U | al | UL AR - cabin. The versatile property offers indoorfoutdoor space
with. They're helpful, care deeply, and communicate E o4 = B : = b = oo a1 custom furnizhings, catering and beverage senvice in-house
clearly. The inspection report they prepared is easy to .
navigate and prioritized the most important issues.
They've been there to answer follow-up questions!

-Alex Hughes | o o __ : ¥ i e - -. " astallan

and 15 the :_:L'-JI vEnuE Tor itimate 28vents

@& e
* TRUSTMAGNOLIA.COM SCAN ME Three versalile event spaces lo suil all of vour venwe needs. Properiies can accommodale small, EL L E

medeem, and large events. All venues are located within 2 miles of Downtown Nasbuille,
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Hawkins Casey

amie Hawkins Casey, a Vanderbilt graduate and

Nashville resident since 2004, brings a wealth

of knowledge from her diverse professional
background in entertainment law, counseling,
and healthcare marketing. “Each role taught me
something invaluable — attention to detail, the
power of listening, and how to position myself as an
advocate for clients.” These experiences naturally
translated into a thriving career as a Realtor®, where
Jamie blends her meticulous attention to contracts
with a heartfelt approach to helping clients.

m

Growing up in Birmingham, Alabama, Jamie
admired her entrepreneurial father and
compassionate mother, who instilled the values of
hard work and kindness. “Watching my parents
balance ambition with generosity made a lasting
impact on me,” she reflects. A pivotal moment in
her life came during high school when she survived
a tragic boating accident. “It taught me how fragile
life is and reinforced the importance of community
and resilience.”

Jamie excelled academically and athletically,
becoming a competitive tennis player and learning
the value of teamwork and perseverance. “Tennis
taught me to lose and win gracefully,” she says, a
mindset that continues to shape her approach to
challenges in both life and business.

After earning her degree, Jamie worked at Loeb

& Loeb, an entertainment law firm, where she
developed an affinity for contracts and detail-
oriented work. Although she was accepted to law
school, she pivoted, choosing a path that would allow
her to combine her passions for people, problem-
solving, and design. Real estate became the perfect fit.
“I've always been drawn to helping people through
transitions — real estate is so much more than just
homes,” she says.

In 2016, Jamie obtained her license, aiming to build
a business rooted in integrity, innovation, and
relationships. “I started by saying ‘yes’ to every
opportunity — whether it was assisting agents,
developers, or clients. It was my way of learning and
serving,” she recalls.

Jamie’s reputation for kindness and proven results has
made her business primarily referral-based. She excels

A Realtor® GUIDED BY Curiosity AND
Compassion




Photos By:
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at crafting tailored solutions for her clients, supported
by the cutting-edge tools and technology provided by
Compass. “The Compass dashboard, business tracker,
and marketing solutions have improved both my
efficiency and my client’s experience.”

Selling in neighborhoods like Germantown, Green
Hills, Oak Hill, and more is a highlight of her current
work. Her enthusiasm for real estate also extends

to mentoring, as she has developed and refined
standard operating procedures for new agents and
clients. “When I couldn’t find templates to guide me
early in my career, I made my own. Now, I revise
them weekly to keep them relevant.”

Jamie’s philosophy is rooted in curiosity and active
listening. “I believe everyone has something to teach
us,” she says. Her ability to connect has fostered
strong relationships not only with clients but also
with fellow Realtors®. She founded a coffee group

for Realtor® moms and freely shares resources,
embodying an abundance mindset. “Real estate
should be relational, not transactional,” she adds. Her
tailored approach ensures each client feels valued.
“Over-communicating is key — I never want anyone
to feel left in the dark,” she says. Her attention to
detail and empathy shine through, creating unique
and memorable client experiences.

Jamie’s daughter, Miller, is a constant source of
inspiration, and her husband, Brian, is a steady source
of joy. “I want Miller to grow up seeing her parents
love what they do, while knowing family is most
important.” Family time is a priority, whether going to
the 12th South Farmer’s Market or dining at favorite
spots like Lockeland Table and Locust. Her love for
Nashville extends to volunteering as a Big Sister and
showcasing the city’s best to clients and visitors alike.

Jamie’s vision for the future includes growing her
family and continuing to elevate her business
through partnering with Danielle Helling, to form

F__-"

their team partnership, IN HAUS. Through it all, she
remains curious, hard-working, and data-driven,
ensuring her strategies are backed by both instinct
and information. “I often say, ‘My gut says this, but
let me check the data.’ It’s about combining intuition
with facts to make the best decisions,” she shares.

Reflecting on her career, Jamie says, “I'm most proud
of treating everyone — clients, agents, and vendors
— with kindness and joy. That’s what truly matters.”
As Jamie looks to the future, she remains focused on
serving her clients and community with humility
and grace. “I genuinely believe it’s important to listen
more and talk less, and leave each person or place a
little better than you found them.”

JAMIE HAWKINS CASEY

eI

A note from her Broker:

“Jamie is a consummate professional and exemplifies
raising the bar in our profession. Kudos to you,
Jamie, for this recognition; the best is yet to come.”
-Kristy Hairston

(e S

Anna Cook
615-504-4792
Anna.Cook@ccm.com
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Learn More

HEM

stretch

HOME PREPARATION
SERVICES

Value-added services to prepare homes for sale.
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What others are saying in Nashville.

"Gina and her team quoted quickly, gave a fair price & completed
the project exceptionally. | would highly recommend.” B. McLamb

"Maura has a heart to make your most valuable possession the most
beautiful it has ever been. She will truly "Stretch" your home to its
best so you make more on the sale." M. Yates

EASTERN NASHVILLE
629-290-1475

www.home-stretch.com/easternnashville

SW NASHVILLE
629-285-4110

www.home-stretch.com/swnashville

4

Portfolio Products for Your Clients’ Needs

At Cadence Bank we recognize that borrowers have unique needs when looking for home financing. Our line of portfolio
products is tailored to meet those needs and sets us apart from other lenders. Let’s work together to get your clients

moving forward on their homeownership journey.

Our Portfolio Loan Products Include;

« Standard Adjustable & Fixed Rate Mortgages

+ 5/1,7/1 and 10/1 ARMs or 15- and 30-year fixed rate options
+ No mortgage insurance requirement

« Professional & Premier Professional

- Up to 100% financing
+ Income and/or investible liquidity requirements to qualify

» Medical Professional

+ Up to 100% Financing with no Mortgage Insurance Requirement
+ 5/1, 7/1 and 10/1 ARMs or 15- and 30-year fixed rate options

V)
,/:4 CADENCE

* Right@Home

+ Up to 100% Financing with no Mortgage Insurance Requirement
+ 30-year fixed rate

« Construction Perm / Renovation Perm

- One qualification, one closing
- Certified CP/RP loan originators

Contact TJ Dyer to get started.

(615) 540-5884 tj.dyer@CadenceBank.com
NMLS #1411391

CadenceBank.com/tjdyer

Connect With Us
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ASTON |

A Journey
from
Ranch Life
to Real
Estate
Excellence

30 - March 2025

arcee Aston grew up on
a ranch in Wyoming,
where she learned the

value of hard work and integrity.
“My parents always taught me
the importance of honesty and
integrity and if you say you're
going to do something, you do
it,” she shared. At 19, she moved
to Orange County, California,
where she began a new chapter.
After attending cosmetology
school, she transitioned into
property management with

The Irvine Company. “I loved
building relationships and
working with people,” Darcee
recalled. Her experience there
provided her with valuable

skills in documentation,
communication, and working
with diverse personalities—skills
she seamlessly applies to her real
estate career.

In 2014, Darcee relocated to
Middle Tennessee in search of
new opportunities. Although the
property management industry in
our area differed from what she
was accustomed to, she adapted

and found her way into real estate.

Initially, she interviewed for a
front desk role at RE/MAX, but
when that position didn’t align
with her goals, she accepted an
assistant role with Bruce Jones.
Recognizing her potential, Bruce
encouraged her to pursue her real
estate license. “Getting started was
a learning curve,” she said. While
her background had prepared

her well for working with people,
navigating contracts was a new
challenge. With determination




£L

DOGS ARE DRAWN
TO ME, AS MUCH AS
IAM TO THEM.
| love being able
to help them find
better lives.”

—_

and a strong foundation of skills,
Darcee quickly adapted and
excelled in her new role.

Darcee earned her license in 2016
and discovered her passion for
helping people find their homes.
Her first sale was a defining
moment. “It was so much fun, and
Irealized how this career fulfills
me because I know I'm helping
people,” she said. Over time, she
grew more confident, mastering
the complexities of different
transaction types and adapting to a
constantly shifting market. Today,
she thrives as part of a supportive
team with The Exceptional Living
Group, working alongside Bruce
Jones, Kelly Harrell & Ray Tadena.
“We have each other’s backs. If
someone needs support, we’re
there to help,” she explained.

Darcee’s accomplishments in real
estate highlight her dedication

to excellence. The Exceptional
Living Group consistently ranks as
one of the top small teams in the
country. These milestones reflect
her commitment to providing
exceptional service. She takes
pride in making transactions

fun rather than stressful, often
forming lasting friendships with
her clients. “It’s not just about
finding a house—it’s about finding
the perfect place that truly feels
like home,” she emphasized.

Outside of real estate, Darcee’s life
revolves around her family and
her love for animals. Her three

children—ages 32, 30, and 21—are
her greatest source of pride. Her
oldest son and daughter-in-law,
along with her middle son left
Orange County and joined her and
her daughter in Tennessee, creating
a close-knit family dynamic.
“Having my kids here is such a
blessing,” she said. Growing up on
a ranch in Wyoming with golden
retrievers and horses, Darcee
developed a lifelong connection

to animals. Today, she rescues and
fosters dogs, often donating food,
beds to local shelters. A portion

of every commission she earns is

Photos By: Crystal Stephens

donated to no-kill organizations in
Middle Tennessee. “Dogs are drawn
to me, as much as I am to them”
she shared. “Ilove being able to
help them find better lives.”

Looking back, Darcee is proud of
the life she has built. Purchasing
her first home marked a turning
point in her journey. “Had I stayed
on my previous path, I wouldn’t
have been able to achieve that,”
she said. Her success in real estate
is not just about accolades—it’s
about the relationships she has
built and the lives she has touched.

ONGRATULATIONS
DARCEE ASTON

(615) 339-6180 e Jared.Prichard@mycemortgage.com

Reflecting on her journey,
Darcee shared, “I want my
clients to know I'm here for
them every step of the way. My
job isn’t just to help them buy
or sell a house—it’s to make

the entire process easier and
more enjoyable for them.” Her
ability to connect with people
and her commitment to helping
others—whether through real
estate or animal rescue—define
her approach to life and work.
For Darcee, success is measured
by the positive impact she
leaves on those she serves.

«

TEAM PRICHARD

CROSSCOUNTRY MORTCAGCE'

A

Jared VPrichard
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He mortgage industry?

finance their homes for 20
loans were the fashion. I've
ission, the Nashville Boom,

the high-rate environment. I'd like to

I, but if there's one thing I've learned in 20
inever know what's ahead. Preparation and
two most important qualities in a successful

Q: What is your favorite part about what you do?

A: Simple. Closings. Many lenders don't attend closings. |
never miss them. They are the culmination of hours of work;
mine, my team's, the bank’s, the customer's. Clesing is where
we celebrate. Closing is where we smile, hug, high-five and
sometimes cry. The heartfelt appreciation frem my clients is
what gets me out of bed each and every day.

Q: How long have you lived in the Nashville area?

A I've lived in Nashville for over 25 vears. |'ve raised a family
and had two successful careers. It's been so fun to watch my
little city turn into a big city. For me, there's no other place
I'd rather live.

orhardt

CENTRAL TR AREA MAMNAGER & MORTGAGE BANKER

&3
JrstBank ‘ |G it

‘e" " “The heartfelt appred
*_from my clients is what gel

\ » out of bed each and every ¢

Ly
Q: What does your life lock like outside of work?

Al work hard and live easy. | enjoy spending time with my
family en the lake. | still enjoy dates with my wife of 23 years.
| love live music and Nashville provides that in spades. And
if | have nothing else to do, you can find me near the water
trying to catch a fish.

Q: Why should someone choose your team?

A: When you do something for 20 yvears and you still have the
passion to help people, you can do amazing things. My team
has all of the qualities you would expect; customer service,
timely responses, great communication. In addition to those
basics, we excel at being creative and getting the tough deals
done that other lenders can't do. Werking at a well-respected
bank, with many proprietary products, we can help virtually
everyone. Whether you're a first-time buyer or moving into
retirement, we can make it happen.

h:ﬂ? 'h".-.:'5t End Ave. | Nashville, TM 37203
I.UI
irstbankonline.com

Connect Your Chents to Comjort,
Convenience & Community

Explore The Courtyards at Stewarts Creek —
A 55+ Active Lifestyle Community

Epcon’s first Nashville-area community, The Courtyards at
Stewarts Creek, offers something truly unique for your 55+
clients. Featuring single-level living, abundant natural light and
private, garden courtyards, these homes offer a seamless blend
of style, functionality and ease. A few top features your clients
will love include:

Private, Garden Courtyards: Perfect for morning coffee, family
cookouts or gardening, with tranquil views from multiple areas
of the home.

Seamless Single-Level Living: Designed for comfort and
connection, these layouts ensure a natural flow between indoor
and outdoor spaces.

55+ Active Lifestyle: Homes built to support low-maintenance
living, so your clients can focus on what matters most

Introduce your clients to a community where every detail
inspires the connected, fulfilling lifestyle they've earned.

Ready to help your clients moue
closer to what matters most?
Contact us today.

EpconNashville.com
629.729.4322

Landscape
Mamntenance Included.

Private, Garden Courtyards.
Lock & Leave Lifestyle.
No Steps.” No Mower.

COMMUNITIES

A Simply Luxurious Lifestyle

*No step entryways are not available for all homes or in all communities. Although all floor plans, features, illustrations, and specifications of the homes and communities are believed correct at

the time of publication, the right is reserved to make changes, without notice or obligation. Windows, doors, ceilings, layout, colors, finishes and room sizes may vary depending on the options and
elevations selected. This information is for illustrative purposes only and not part of a legal contract. The Courtyards at Stewarts Creek is an age-restricted community where no less than eighty

percent of homes within the community must have at least one permanent occupant fifty-five years of age or older. ©2025 IP86, LLC
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Building a Legacy of Collaboration: The Agency Nashville

Photos By: Jessica Steddom

As the owners of The
Agency’s Nashville
office, Amy Doyle
and Scott Coggins
aim to redefine the
local real estate
landscape through
collaboration, service,

and professionalism.

Amy and Scott’s journey
began in Memphis, where
Amy started her career in

real estate. Scott, who was
working in corporate America
with a background in tech,
initially supported Amy by
building her website. “When
my corporate position was
downsized, I decided to get
my license to officially partner
with her,” Scott recalls.
Together, they grew their
business and saw the potential
for exponential growth in
Nashville. Their decision to
move was strategic, supported
by data showing the
opportunity to grow tenfold in
this thriving market.

Before establishing The
Agency Nashville, Amy and
Scott worked at various
esteemed firms, including
Fridrich and Clark. While
they loved their time

there, they aspired to own
their own brokerage and
represent the best brand

in the business. After

years of negotiation, they
partnered with The Agency,
a globally recognized brand
with a strong social media
presence and the visibility
of a popular Netflix show.
Their work now focuses on

bringing the brand’s ethos to
life in Nashville, educating
clients and peers about their
unique approach.

Scott finds motivation

in the relationships they
build through real estate.
“The most satisfying part
is helping clients in tough
situations and closing
deals that genuinely make
a difference for them,” he
says. Amy adds that their
approach is rooted in
treating clients like family.
“The little things we do—
navigating the process with
care and going above and
beyond—show that we’re
invested in their success.”

Both Amy and Scott credit
their families for instilling
the values that guide their
business. Amy grew up in
Jonesboro, Arkansas, where
her parents ran a successful
business. “They sacrificed

a lot and instilled a strong
sense of service in me,” she
says. Watching her parents
handle challenges with grace
left a lasting impression,
shaping her approach to
business and life. Scott’s
upbringing in Germantown,
Tennessee, also played a

pivotal role. His parents were
custom home builders, and
his mother also owned her
own real estate brokerage.
“I grew up listening to

them talk about clients

and service. I spent many
summers at a young age
doing odd jobs at homesites
and learned a lot from the
subcontractors. Fortunately,
that knowledge stuck with
me,” Scott explains.

This early exposure to

the industry laid the
groundwork for their future
success. Amy’s experience
in sales and interior design
complemented Scott’s

deep understanding of
construction and project
management, creating a
dynamic partnership that
thrives on collaboration and
shared expertise.

Amy and Scott’s lives
outside of work are as
dynamic as their careers.
Amy is passionate about
weightlifting, dedicating
three sessions a week to
maintain mental clarity and
achieve balance in her life.
She also enjoys time with her
family, which includes her
daughter, grandson, and a
3-year-old Belgian Malinois

Nashville Real Producers - 37



If you don’t find time for persona] well—being, it takes a toll.”
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named Zora. Her personal
protection K9 has become
the office mascot for their
Music Row location. “Real

estate can be challenging, but

training and spending time
with my family help me stay
grounded,” she says.

Scott’s background includes
a high-stress career in law
enforcement and military
service, where he worked

as a criminal investigator.
His creative outlet has long
been electronic dance music,
which he began producing
in the mid-2000s. “It’s a way
to unwind and channel my
energy after years of intense
work,” he shares.

Their commitment to
balance extends to their
business philosophy. “If you
don’t find time for personal
well-being, it takes a toll,”
Amy explains. For Scott,
managing the demands of
running a brokerage and
serving clients requires
effective time management.
“We’re not just responsible
for our clients but also for
the success of our agents.
That’s why we prioritize
building a culture of
collaboration.”

Since launching The Agency
Nashville in January

2023, Amy and Scott have
prioritized creating a
collaborative and forward-
thinking workplace. “We’ve
observed the challenges

in traditional brokerage
models and are committed
to doing things differently,”
Scott explains. Their open-
concept office is designed to
foster communication and
teamwork, offering agents
a supportive and inclusive
environment. “Our focus

66

You've got to escape

your comfort zone to grow.”

is on transparency and
integrity—we have no room
for cutthroat or divisive
behavior,” he adds.”

Their efforts have already
garnered attention. In
addition to being featured in
Mansion Global, Medium, and
Forbes, their reputation for
excellence continues to grow.
Their growing reputation for
excellence highlights their
dedication to doing business
the right way.

Amy and Scott are building
more than just a business;
they are creating a
community. “We’re not brand

ROOFING &

N

new to Nashville, but we’re
bringing something new,”
Amy says. Their emphasis on
service, collaboration, and
integrity is reshaping the
local real estate market.

Reflecting on their journey;,
Amy shares a guiding
principle: “You’ve got to
escape your comfort zone

to grow.” This philosophy
has driven their success and
inspires their approach to
every client and transaction.
For Amy and Scott, real
estate isn’t just about
closing deals—it’s about
making a lasting impact, one
relationship at a time.

Austermiller, Inc.

CONSTRUCTION

(615) 553-2041 | office@austermillerroofing.com
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COACH’S CORNER

THE POWEI‘ OF

Dave Brown, Southwestern Consulting

WRITTEN BY: DAVE BROWN

eady for some shocking news? We’re now
R entering the final month of the first quarter of

2025. If you are one of the many who created
and committed to resolutions for the year — or at least
updated your annual goals (which I hope you did!) -
how are you doing with them? I've read some articles
that says most resolutions fail by mid-February. Wow!
Is this you?

Unless you’re one of the lucky ones to find a
leprechaun’s secret pot of gold this month, you
may need some motivation to get back on track or
restarted. And I have the perfect tool for that.

WYDEFLI!

An acronym that stands for When You Don’t Feel
Like It!

When I feel an urge to coast — or let myself get
distracted by something that doesn’t support my
goals, here’s what I say: “WYDFLI!” (Pronounced
WID-fly) In fact, I yell it: “WYDFLI!” We all yell it
at the office: “WYDFLI!” “WYDFLI!” I even have
a friend, Martine Cao, who tattooed it on his leg
because this concept has changed his life, and he
wanted to be reminded forever: WYDFLI!

Success comes from doing the things you don’t want
to do especially when you don’t feel like doing them.
When you procrastinate or cut corners to avoid a
task, you're only hurting yourself. Not doing certain
things will cost you—in experience, in clients, in
confidence, and in sales.

WYDEFLI!

During those times when you don’t feel like doing
something— when you don’t want to make the

next call, knock on the next door, practice your
presentation, or research a prospect— yell it out and
get to it!

When you make enthusiasm a habit, it changes
who you are. With enthusiasm, you’ll develop the
persistence that you need to succeed at anything in
life—especially sales, where it’s easy to put off what
you know you need to do.

The action of practicing WYDFLI enables you to
serve your customers in the best way possible,

because you’re engaging with them and exploring
all the ways you can help! WYDFLI will improve
everything from your career to your relationships:

Don’t want to pick up the phone? WYDFLI!

Don’t want to work out today? WYDFLI!

Don’t feel like eating right? WYDFLI!

Don’t want to compliment your spouse? WYDFLI!
Don'’t feel like helping your kids with schoolwork?
WYDFLI!

It works with everything when you identify it,
call it out, and choose to engage with persistence
and enthusiasm especially when you don’t want
to do it. The bottom line is this: selling is an
emotional process. My colleagues and I subscribe
to the old saying that selling is a transference

of emotion. That is so true. Sometimes the first
person you need to sell is you. Sell yourself on
engaging with persistence and enthusiasm, even
when you don’t feel like it (WYDFLI!) and watch
your results — and goal or resolution completion
rate — dramatically improve!

Like every month, I am forever appreciative for
your time reading along. Here’s to finishing a
strong quarter! See you next month right back
here. Appreciate you reading along!

Testimonial

“Dave is always 100% in the moment he is

in and it shows. His love for people is only
matched by his love by helping them hit their
goals. If you want to maintain average habits,
don’t hire Dave and his company as your coach.
They demand excellence and take your success
personally. If you are afraid of accountability,
don’t hire Dave. He refuses to accept excuses
and will push you to be better. If you are
intimidated by your own potential, definitely
don’t hire Dave. He won’t stop until he has
drawn it out of you. However, if you are ready
to swing for the fence in your career, hire Dave.
I couldn’t recommend him highly enough.”

--Aaron Schafer, VP Sales & Business
Development at SelfPublishing.com
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Oroanizing. EXPERIENCED ¥ DETAILED B EFFICIENT

MOVE PREP

declutter = downsize

UNPACK

organize ¢« set up systems

YOUR TRUSTED
MOVE & ESTATE CONCIERGE

FOR YOUR VALUED CLIENTS

ESTATES

clear out * prep to sell

(615) 509-1933

.
( (2 i|l|.'lHl|._'l'.! HELLO@AFRESHSPACE.COM Eﬂ%
WWW.AFRESHSPACE.COM BrEtey

The Bedford | Nashville Event Space
4319 Sidco Drive, Nashville TN

615.834.0052

thebedfordnash@gmail.com

THE BEDFORD
NASHVILLE

The Bedford has historic charm, rustic
brick walls and arches, spacious rooms,
and a gorgeous chandelier that will

make your dream event come to life.




TOP 300 MIDDLE TN STANDINGS

Closed Date From Jan. 1, 2025-January 31, 2025

Rank Name Rank Name Rank Name Rank Name

1 Bernie Gallerani 35 Shauna Brooks 69 Staria Clark 85 Cliff O'Sullivan
2 Alexander Brandau IV 36 James Spencer 70 Alec Leaman 86 Shane Nelson

3 Erin Krueger 37 David Huffaker 7 Lacey Newman 87 Phil Bogard

4 Tom Sullivan 38 Kaleesha Shaik 72 Mark Deutschmann 88 Christopher Phillips
5 Adam Sharp 39 Jack Gaughan 73 Steven Russell 89 Amanda Bell

6 Chad Hornick 40 Curtis Groves 74 Bud George 90 Frank Miles

7 Tony Carletello Y Linda Singletary 75 Grace Clayton o1 Christy Bashlor
8 Kristie Gogo 42 Cindy Wallace 76 Scott Pettus 92 Tad Craig

9 Steve Fridrich 43 Jack Hines 77 Tim Thompson 93 Justin Tucker
10 Suzy Mills 44 Eileen Giger 78 Stephanie Mitchell 94 Tess Singer

1 Brian Cournoyer 45 Tiffany Wingo 79 Sara Gooch 95 Ciera Netherton
12 Elizabeth Evans 46 Natalie Stanley 80 Maggie Lawrence 9 Graham Nichols
13 George Weeks 47 Daniel Teague 81 Cathie Renken 97 Greg Cooley

14 Jason Cox 48 Christian LeMere 82 Susan Winter 98 Jessica Power
15 Savannah Chrisley 49 Greg Mabey 83 Martie Burnett 99 John Helton

16 Sharon Kinser 50 Becky Andrews 84 Greg Fritz 100 Brianna Morant
17 Dale Nichols 51 Cameron Hunt

Disclaimer: Rankings are subjectively based on publicly available MLS data. MLS is not responsible for submitting this data. Some teams may report each
18 Tracy Baker 52 Hagan Stone agent individually, and some do not. Real Producers does not claim responsibility for the data reported to/by MLS. Data is based on transactions within
the time period above in the following Middle TN Counties: Bedford, Cannon, Cheatham, Coffee, Davidson, Dickson, Giles, Hickman, Lawerence, Lewis,

19 Gina Sefton 53 Ty Irby Macon, Marshall, Maury, Montgomery, Robertson, Rutherford, Sumner, Trousdale, Williamson, Wilson
20 Jesse Levin 54 Mona Wilson
21 Lorene Hetherington 55 Ryne Harper
22 Chip Kerr 56 Beth Ann Smith
23 Megan Jernigan 57 LeAnn Wood |
g ."I
24 Tristan Kinsley 58 Venkat Gaddam ;’ f i
25 Allen Huggins 59 Terri Williams - -: ? -J ¥, —
-‘w I j' AR - -~
26 Gabriela Lira Sjogren 60 Jack Miller H L L _[ N_ H EA D
27 Beverly Greenup 61 Sean Shariati OJF | ] L E & GE.% [ D W
28 Beth Molteni 62 Allison Ulvila
29 Jay Ad 63 John Rochford
gy Adams onn rocer AWARD-WINNING TITLE & CLOSING SERVICES
30 Susan Gregory 64 Dianne Rucker
: . WHITE GLOVE SERVICE IN ALL 50 STATES
3N Jonathan Hickerson 65 Lisa Culp Taylor
32 TK Vallepall 66 Lynda Burge RESIDENTIAL, COMMERCIAL, LAND, LUXURY
33 Gary Ashton 67 Eddie Cox
34 Mary Kocina 68 Sherry Bowman

orders@hollingshead-law.com | (615)549-1
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TOP 300 MIDDLE TN STANDINGS

Closed Date From Jan. 1, 2025-January 31, 2025

Rank Name Rank Name

101 Blake Berry 135 Autumn Faughn
102 Russell Parrish 136 Justin Trent Maasen
103 Mickey Taylor 137 Andrew Day

104 Kyla Trainor 138 Ahmad Swade
105 Tolbert Wolly Legg 139 Ali Noel

106 Cher Worzala 140 Robert Drimmer
107 Starling Davis 141 Ann Hoke

108 Brittney Darby 142 Flint Adam

109 Marilyn Gross 143 Hany Attaallah

10 Alex Mindaga 144 Brad Elam

m Lisa Davis 145 Sam Logan

12 Allison Ellis 146 Shelbi Aimonetti
13 Rhonda Baskin 147 Tyler Faulkner

14 Scott Hines 148 Brent McLay

15 Ed Cope 149 Elijah Montgomery
116 Jackie Adams 150 Michelle Patterson
17 Ryan Tombul 151 Kelsey Henry

18 Jesse Carr 152 John Hitch

19 Leigh Gillig 153 Maggie Bond

120 Tiffany Fykes 154 Molly Mason

121 Sarah Oglesby 155 Keith Pillatsch

122 Greg Sanford 156 Chad Wohlers

123 Wayne Thurmon 157 Charles Parrish
124 Nick Hudson 158 Lea Anne Bedsole
125 Tyler Henson 159 Alyssa McKinnis
126 Lindsey Sims 160 Garren McCloud
127 Amy Rooks 161 Gabriela Fletcher
128 Matt Sargent 162 Janet LeBlanc

129 Kelly Dougherty 163 Josh Anderson
130 Cindy Bruno 164 Jennifer Erickson
131 Jennifer Evans 165 Cristen Bell

132 Tanisha Hart-Love 166 Aaron Ammon
133 Vance Blade 167 David Jordan

134 Kate Webster 168 Bekki Lowrance

46 - March 2025

Rank Name Rank Name

169 Jenna Cowart 185 Trish James
170 Matthew Carman 186 Mike DeJohn
7 Samantha Stephens 187 Vincent Carter
172 Katie Medlin 188 Charlie Warner
173 Gene Carman Il 189 Sandi Sagaser
174 Courtney McCullough 190 Michele Payne
175 Matt Ward 191 Jacob Kupin
176 Tammy Jeffers 192 Aaron Armstrong
177 Ryan Drummond 193 Rachel Brewer
178 Syndi Norton 194 Jody Roberts
179 Vicki Smith 195 Steve Miller
180 Steve Frye 196 Sam Miller

181 Newell Anderson 197 Joe Jennings
182 Paula Adams 198 Casey Cardin
183 Denise Battles 199 Hayley Bishop
184 Beth Oertel 200 Jody More

Disclaimer: Rankings are subjectively based on publicly available MLS data. MLS is not responsible for submitting this data. Some teams may report each
agent individually, and some do not. Real Producers does not claim responsibility for the data reported to/by MLS. Data is based on transactions within
the time period above in the following Middle TN Counties: Bedford, Cannon, Cheatham, Coffee, Davidson, Dickson, Giles, Hickman, Lawerence, Lewis,
Macon, Marshall, Maury, Montgomery, Robertson, Rutherford, Sumner, Trousdale, Williamson, Wilson

HOUSE CfiLL

Home Inspection- Pest Control

PROTECTING
THE
OF YOUR HOME

ctorteam.co

WWW.Y
§ 0 T :

ourinspectorfeam.com

m |

(1, Jir
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TOP 300 MIDDLE TN STANDINGS

Closed Date From Jan. 1, 2025-January 31, 2025

Rank Name Rank Name Rank Name Rank Name

201 Rachel Margolis 235 Megan Jones 269 Jeannie Bankins 285 Susan Thetford
202 Bill Wilson 236 Selva Montgomery 270 Riley Deane 286 McKenna Botsford
203 Dana Griscom 237 Peter Easling 271 Summer Gray 287 Ashley Oppenborn
204 Peggy St. Peters 238 Terra Bell 272 Whitley Smith 288 John Landing

205 Steve Jernigan 239 Justin Holder 273 Nathan Endres 289 Brent Thompson
206 Andrea Hobson 240 Anna Hollingsworth 274 Jennie Oilar 290 Will Andrews

207 Kimberly Dougher 241 Eric Hester 275 John Omer 291 Adam Helton

208 AJ Stafford 242 Cheryl Macey 276 Monica Belanger 292 Brittany Kohler
209 Kel Williams 243 Martha Brace 277 Leigh Ann Richards 293 Kim Song

210 Angela Ambrose 244 Macie Roberts 278 Tish Roney 294 Marna Craig

21 Whitney Meredith 245 Kathy Littleton 279 Sheri Hendel 295 Brian Copeland
212 John Bourgeois 246 Bruce Jones 280 Jessica Garza 296 Keni Henderson
213 Tim Weathers 247 Catherine Languido 281 Ashley Roberts 297 Allyson Heithcock
214 Leigh Bohannon 248 Kristee Dickson 282 Marcos Mikasobe 298 Toni Frizzell

215 David Townsend 249 Maile Stover 283 Debbie Beam 299 Amanda Beam
216 Kyle Wallace 250 Kim Penz 284 Matt Reed 300 Stacy Williams

217 Michelle Hsu 251 Shawn Hackett

218 Jill Tidwell 252 Dan McEwen

Disclaimer: Rankings are subjectively based on publicly available MLS data. MLS is not responsible for submitting this data. Some teams may report each

219 Sean Simons 253 Elena Franklin agent individually, and some do not. Real Producers does not claim responsibility for the data reported to/by MLS. Data is based on transactions within
220 Kristie Blasingim 254 David Gilliam the time period above in the following Middle TN Counties: Bedford, Cannon, Cheatham, Coffee, Davidson, Dickson, Giles, Hickman, Lawerence, Lewis,
Macon, Marshall, Maury, Montgomery, Robertson, Rutherford, Sumner, Trousdale, Williamson, Wilson
221 Amy Mabry 255 Mimi Genet
222 Gewn Dowland 256 Jaime Wallace
223 Matthew Ligon 257 Amanda Uggla
224 Robert Wagner 258 Karimulla Shaik
» THINK OF IT
AS A PROPERTY
227 Ronald Lampley 261 Lorraine Mineo
228 Jason Todd 262 Matt Bogosian R l G H I s Fo R c E
229 Melody Holt 263 Kris Karam FI EI D
230 Derek Butler 264 Leah Dickert
231 Sherry Sander 265 Richard Courtney L
232 Kim Weyrauch 266 Lisa Peebles O l ] NDA [ ION
233 Chadd McCulley 267 Mina Jensen Hale 1 I[ LE & EECRO vy SERIESI LLC
) . www.FTEconnect.cam
234 Beth Baker 268 Michelle Phillips
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EXPERIENCE EXCEPTIONAL LISTING & BRANDING IMAGERY WITH NASHVILLE REAL PHOTOS compqny

With a Heart

Your clients hate moving.
Packing too.
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We get it.

Nashville Real Photos has Joel offers an array of Joel has an industry leading Joel’s product and Joel is great at adding and
become a staple for our services so you have app that allows us to quickly  professionalism are a huge updating marketing tools
agents, due to the ease choices in what works respond to our clients with part of my ability to get my for me to maximize and
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Founder & CEO JOHN SPOON Real Broker, LLC Client since April 2021 .
Ten Oaks Real Estate Co-Founders of Client since April 2021 Clt‘f, and our world a better

Client since February 2021 The Waypoint Team
Clients since April 2021 pIﬂCE" Glﬂng the Ao

With 400+ 5-star reviews,
see why Move On is Nashville's
favorite local mover.
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Bl F A Call today for a quick estimate
MOV:" ® ' . and give your clients the easiest
move of their life!

615-235-3320
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Experience the difference with Nas} REAL PHOTOS

JOEL SMITH
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TOP 100 DAVIDSON CO

Closed Date From Jan. 1, 2025-January 31, 2025

Rank Name Rank Name

1 Alexander Brandau IV 35 Maggie Bond

2 Kristie Gogo 36 Molly Mason

3 Steve Fridrich 37 Chad Wohlers

4 Jesse Levin 38 Mark Deutschmann
5 Lorene Hetherington 39 Jennifer Erickson
6 Allen Huggins 40 Katie Medlin

7 Beverly Greenup 41 Vance Blade

8 Beth Molteni 42 Vicki Smith

9 Jay Adams 43 Denise Battles

10 Shauna Brooks 44 Trish James

1 Megan Jernigan 45 Aaron Armstrong
12 Daniel Teague 46 Rachel Brewer

13 Tracy Baker 47 Jody Roberts

14 Jack Miller 48 Sam Miller

15 Sean Shariati 49 Steve Miller

16 Lacey Newman 50 Ryan Tombul

17 Grace Clayton 51 Kimberly Dougher
18 Scott Pettus 52 Hagan Stone

19 Cathie Renken 53 Tim Weathers

20 Bernie Gallerani 54 Terra Bell

21 Greg Cooley 55 Gary Ashton

22 John Helton 56 Cheryl Macey

23 Brianna Morant 57 Hany Attaallah

24 Starling Davis 58 Kristee Dickson
25 Jesse Carr 59 Kim Penz

26 Tiffany Wingo 60 Elena Franklin

27 Tyler Henson 61 Tolbert Wolly Legg
28 Steven Russell 62 Curtis Groves

29 Tanisha Hart-Love 63 Jennifer Evans
30 Robert Drimmer 64 Lisa Peebles

31 Shelbi Aimonetti 65 Richard Courtney
32 Tony Carletello 66 Mina Jensen Hale
33 Tyler Faulkner 67 Chadd McCulley
34 Gabiriela Lira Sjogren 68 Josh Anderson

52 - March 2025

Rank Name Rank Name

69 John Omer 85 Troy Charlton

70 Monica Belanger 86 Brad Reynolds

7 Tish Roney 87 Christopher Stjernholm
72 Matt Reed 88 Autumn Faughn

73 Debbie Beam 89 Alex Mindaga

74 John Landing 90 Phil Zuehlke

75 Will Andrews 91 Michelle Hsu

76 Adam Helton 92 Chris Fumia

77 Kim Song 93 Kel Williams

78 Nathan Matwijec 94 Caitlin Lucia

79 Jarod Dotson 95 Joe Hach

80 Frank Miles 96 David Paine

81 Shelly Bearden 97 Roberto Daniels

82 Jacob Jones 98 Sallie Cromwell Simmons
83 Jessica Randolph 99 Keith Pillatsch

84 Sara Evers 100 Brian Giangiulio

Disclaimer: Rankings are subjectively based on publicly available MLS data. MLS is not responsible for submitting this data. Some teams may report each
agent individually, and some do not. Real Producers does not claim responsibility for the data reported to/by MLS. Data is based on transactions within the
time period above in the following Middle TN Counties: Davidson

*P" YOUR PEACE OF MIND IS OUR

TOP PRIORITY

PROVIDENCE
o1 ATTORNEY OWNED AND OPERATED

CLOSING/ESCROW SERVICE » 1031EXCHANGE » ABSTRACTING » AFTER-HOURS AND REMOTE CLOSINGS

25 CENTURY BLVD, STE 402, NASHVILLE, TN 37214 * 615-889-8306 * NASHVILLE@PROVIDENCETITLELLC.COM
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[nnovatzon Meets

PRODUCERS
PODCAST

witiwoit REMINGTOMN RAMSEY

Episode 1 - Inspiring Convers: ...
Real Producars Podeast

Same Brand, New Reach — Tune in for free today

O Listen on . Listen on .
Apple Podcasts LISTEN ON e Spotify amazon music

|nspec Ors

72-Hour Scheduling * Same Day Report « 90-Day ' 5
Warranty ¢ Certified Master Inspector « One Stop Shop Superlor Home

Warranty Service!

DISCOVER HOW AR HOMES" CAN ELEVATE YOUR BUSINESS
Chad Hornick, CHornick@ARHomes.com | 815-424-1130

Emily Daniel
615-806-3456

emilyd@achosahw.com
www.achosahw.com

931-637-0064 | nxtgentn.com
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TOP 100 MAURY CO

Closed Date From Jan. 1, 2025-January 31, 2025

Rank Name Rank Name Rank Name Rank Name

1 Ty Irby 35 Marcus Williams 69 Hannah Street 85 Andrew Tate

2 Tim Thompson 36 Nick lliescu 70 Renee Hunter 26 Keri Price

3 Jason Cox 37 Ashley Wisch 7 Ryan Tombul 87 Daria Bria

4 David Townsend 38 Ashley Burns 72 Carrie Jensen 88 Kali Weber

5 Sherry Sander 39 Tracy Minton 73 Dena Willis 89 Laurie Hendrickson

6 Jonathan Hickerson 40 Jessica Oberreuter 74 Kel Williams 90 Andrew Earl

7 Summer Gray 4 Anthony Blackburn 75 Tim Field 91 Harley Pope

8 Debbie Matthews 42 James Fuertes 76 Naomi Bannister 92 Jimmy Burris

9 Pamela Lee 43 Kim Prince 77 Holly Stevens 93 Ahmad Swade

10 Nik Shewmaker 44 Jimmy D Dugger 78 Katy Whatley 94 Madison White

" Jayme Edwards 45 Michael Collin 79 Andrea Moskal 95 Brian Bass

12 Susan Carreon 46 Elijah Montgomery 80 Linda Walker 96 Sharon Kinser

13 Miles Duncan 47 Christian Love 81 Cheryl Tlapek 97 Vincent Carter

14 Elizabeth Taylor 48 Leanne Kreps 82 Venkat Gaddam 98 Bethany McKay

15 Temi Falana 49 Sherri Hoskins 83 Candice Lynn 99 Marna Craig

16 Andrew Lekowski 50 Greg Fritz 84 Lauren House 100 Dani Cox

17 Mike Battistelli 51 Eric Haines

18 Steve Missall 52 Hannah Certain

19 Grace Highfil 53 Frank Giacomelli Discla?mér:' Rankings are subjectively based on publicly availablg MLS data..N.II'_S is not responsible for submitting this d?ta. Some teams ma}/ repo‘rt .each
agent individually, and some do not. Real Producers does not claim responsibility for the data reported to/by MLS. Data is based on transactions within the

20 Nathan McBroom 54 Rachael Nieves time period above in the following Middle TN Counties: Maury

21 Jennifer Quagliano 55 Kerry Boshers

22 Bonnie Hickman 56 Jennifer Graham

23 Janet LeBlanc 57 Kari Franklin REAL PRODUCERS PODCAST

24 Elyse Wiser 58 Christian Rasmussen

25 Mindy Abshier 59 A.J. Sanchez

26 Diane Bone 60 Tracy Baker
27 Jimmy Campbell 61 Leigh Gillig

28 Stephen Durski 62 Erin Chesbro PRODUCE RS

29 Kelleigh League 63 Lisa Croteau
PHEPIR NG COMY EREATIONS WITH
TP AEAL ESTATE AGINTS
30 Melissa Pyron 64 Charlie Warner
31 Eddie Campbell 65 Jennifer Orton T I T aE]
32 Jacqueline Spires 66 Esther Eddy
33 David Fountain 67 Willie Mangrum Same Brand, New Reach — Tune in for free today
34 Sonja Wood 68 Mike DeJohn

Listen on

Listen on . .
Apple Podcasts Leneay % Spotify amazon music
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YVEITTEMELDRUM
Owner & Head Attorney

9 Serving all of Tennessee Yvette@midstatetn.com

OURMISSION ISTO PROVIDE OUR CLIENTS WITH CUSTOMIZED ATTORNEY-LED
TITLESERVICES; DELIVERED WITH INTEGRITY, PROFESSIONALISMAND CARE

Help Make a

Difference in Our
Nashville Communities!

Our Mission:

Some children only receive one meal a day, and that is at school.
We settle outstanding lunch debt for a child at their school so that
they have the opportunity eat a hearty meal.

Picture This: Achid goes through the cafeteria line

with their classmates, and picks out their warm, healthy meal

choice. As the child arrives at the register, they come to find out

that their balance is too low for the lunch. The warm, delicious,

(and in some cases, the child's ONLY meal of the day), is thrown

into the garbage. The child is handed a cold sandwich and a water. . . o
The child onIy eats a few nibbles of the sandwich because they If you are a Nashville agent aﬁgl\;\:mgtﬁ:(‘ecrr?(:‘reesin:‘gr:a?ig] (?r?h?vr/%gt?gﬁtr:g;l

are saving it to bring home to share with their sibling for “dinner". please call President & CEO of Perimeter Roofing, Todd Price on his cell: (678) 832-8697,
email PerimeterCares@gmail.com, or visit online perimetercares.org.

#SchoolLunchChallenge
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Join Us In Doing MORE!




TOP 100 WILLIAMSON CO

Closed Date From Jan. 1, 2025-January 31, 2025

Rank Name Rank Name

1 Erin Krueger 35 Venkat Gaddam
2 Tom Sullivan 36 Brittney Darby
3 Chad Hornick 37 Lisa Davis

4 Suzy Mills 38 Scott Hines

5 Brian Cournoyer 39 Sarah Oglesby
6 Savannah Chrisley 40 Greg Sanford

7 Gina Sefton 41 Wayne Thurmon
8 Chip Kerr 42 Kelly Dougherty
9 Tristan Kinsley 43 Sam Logan

10 Mary Kocina 44 Brent McLay

1" James Spencer 45 Kelsey Henry

12 Kaleesha Shaik 46 Matt Ward

13 Cindy Wallace 47 Greg Fritz

14 Jack Hines 48 Jody More

15 Susan Gregory 49 Rachel Margolis
16 Eileen Giger 50 Dana Griscom
17 Cameron Hunt 51 Angela Ambrose
18 Beth Ann Smith 52 John Bourgeois
19 John Rochford 53 Jill Tidwell

20 Dianne Rucker 54 Sean Simons

21 Lisa Culp Taylor 55 Kristie Blasingim
22 Staria Clark 56 Matthew Ligon
23 Alec Leaman 57 Molly Spies

24 LeAnn Wood 58 Ronald Lampley
25 Cliff O'Sullivan 59 Jason Todd

26 Shane Nelson 60 Derek Butler

27 Terri Williams 61 Flint Adam

28 Mona Wilson 62 Megan Jones
29 Graham Nichols 63 Jenna Cowart
30 Jessica Power 64 Bruce Jones

31 Allison Ulvila 65 Catherine Languido
32 Mickey Taylor 66 Maile Stover

33 Natalie Stanley 67 Shawn Hackett
34 Cher Worzala 68 Christy Bashlor

60 - March 2025

Rank Name Rank Name

69 Andrea Hobson 85 Allison Ellis

70 Lorraine Mineo 86 Sonya Komar

71 Ashley Roberts 87 Kyle Wallace

72 McKenna Botsford 88 Maxwell Britton
73 Ali Noel 89 Mark Merryman
74 Brent Thompson 90 Andrew Day

75 Brian Copeland 91 Whitney Jones

76 Toni Frizzell 92 Phillip Bachelder
77 Leah Dickert 93 Thomas Laskey
78 Bekki Lowrance 94 Chris Elrod-Laskey
79 Casey Blair 95 Robert Wagner
80 Ryan Stevens 96 Misty Woodford

81 Patti Kennedy 97 Alyssa McKinnis
82 Lisa Stigliano 98 Callie Southerland
83 Debbie DeBoer 99 Mike DeJohn

84 eli ziegler 100 Charlie Warner

Disclaimer: Rankings are subjectively based on publicly available MLS data. MLS is not responsible for submitting this data. Some teams may report each
agent individually, and some do not. Real Producers does not claim responsibility for the data reported to/by MLS. Data is based on transactions within the
time period above in the following Middle TN Counties: Williamson

can't afford a
Deal filler i this [Market?

TRUSTMAGNOLIA.COM
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“As a Real Estate Agent
for 30 years,
| highly recommend
Perimeter Roofing to any
realtor who needs to get
their roof inspected before
listing a home.”
KAREN TATRO
KELLER WILLIAMS LUXURY AGENT

PLRIME ER R IDFING

LRITED W £ coVEr MORE
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g

YOUR TRUSTED

VISIT OUR WEBSITE
PerimeterRoofing.com

CALL US
629.205.7978
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9151 Currenc y St.
Irving, TX 75063

EVERY CUSTOMER
EVERY TIME

NO EXCEPTIONS
NO EXCUSES

CMG HOME LOANS

Lucero Rose

NMLS is 1561852 « CMG NMLS 1820
615-728-8800
Lucero@cmdgfi.com

810 Crescent Centre Dr,
suite 320, Franklin 37067




